So how exactly do I get paid?

A recent study of Canadian investors found that 50% do not know how their financial advisor gets paid. This is a matter of concern to me, as I believe it is important in any successful business relationship for both parties to be clear and upfront on the costs and benefits involved.

While most of my clients are certainly aware of how I get paid for the advice and service  provided, it is important that every client understands this, so read on! 

Life insurance companies “manufacture” different kinds of life insurance policies: renewable term, whole life and universal life are the most common, and are discussed under the “products” icon. The provision of a policy to a client by a broker or company agent generates a commission. This commission is paid for indirectly by the client through the premiums paid for the life insurance, usually on a monthly basis. For whole life and universal life insurance, premium payments cover not only the cost of insurance, but also allow for the accumulation of capital within the policy. The investment income earned by this capital is not taxable within the policy, as long as it meets criteria established by the Tax Act. Once the start-up costs such as broker commission, medical underwriting and administrative costs are covered, cash accumulation can be quite rapid.Term insurance premiums only cover the cost of insurance, and the policies usually do not accumulate cash value.

Consultation Financial is the trade name of a life insurance and investment brokerage service of The Consultation Corporation (TCC).  Doug Raynor is the Principal of TCC. He is a life and health insurance licensed advisor in Alberta. Fees are earned through commissions associated with providing life and health insurance products – such as term and universal life insurance policies, and segregated funds, as well as group, personal disability and critical illness insurance policies. Fees are also earned when financial services are sought without the purchase of commission generating policies or investments. These services usually take the form of an analysis of the personal or corporate financial data, and the development of a plan to address risks and opportunities identified in the analysis. The current fee schedule is all inclusive at $200 per hour.

Consultation Financial and its clients have a relationship that is built on trust, value and peace of mind. If you have any further questions about payments, please don't hesitate to telephone 780-945-7287, or send an e-mail to info@consult.ab.ca.

